STETSON

REAL ESTATE VALUATION & MARKET RENT ANALYSIS FOR CURRENT USE

Stetson Real Estate establishes a precise picture of the property’s market value today with the
current use, including both sale and lease scenarios. This includes:

1.Market rent studies

2.Comparable sales analysis

3.Cap-rate supported valuation modeling
4.Cash flow impact assessments
5.0perating cost benchmarking

This process ensures that the business broker can present a complete and credible package to
the market, giving buyers full visibility into the real estate component and strengthening their
confidence in the overall acquisition.

CLEAR DEFINITION

Stetson assists in identifying and resolving any building department issues that could impede
a transfer. It is best to have a clear definition of the property’s lot size and dimensions on an
updated survey, along with proper boundary markers. Accurate floor plans and confirmed
square footage, which Stetson can help facilitate, are essential and more reliable than relying
on memory. Deed restrictions and any latent title issues should be reviewed and understood
before negotiations begin. Zoning regulations that determine permitted uses must also be
thoroughly evaluated.

HAZARD AND OBSTACLE REVIEW

Stetson Real Estate also guides owners through the practical steps needed to ready a property
for negotiation without obstacles.

Issues such as mold, asbestos, pests, or code concerns can derail a negotiation. A pre-
inspection helps surface these hazards early so they can be addressed either before
negotiations begin or incorporated strategically into the negotiation process.

Building department issues are also a potential impediment. We assist in identifying open
building permits and improvements made without permits, giving you the option to remedy or
openly discuss the status as part of the negotiation.

VALUE OF ALTERNATIVE USES

we understand that most owners prefer to sell a property as-is where-is. However, the current
use is not always the highest and best use. Stetson will identify those potential uses and the
value they may unlock. This analysis provides the insight you need to understand the property’s
true value, select the right buyer, and make a well-informed decision that aligns with your
financial goals.

Stetson Real Estate offers tailored commercial real estate advisory to help owners assess their
options and position their property for maximum return, whether that involves selling, leasing,
renovating, or repositioning the asset.



ADDITIONAL SERVICES

Property
Marketing
Independent of
the Business Sale

Stetson Real Estate coordinates professional
photography including drone shots, videos,
and floor plans to ensure accurate and
appealing representation of the space. We
also prepare traffic and competitive use
analysis to position the property effectively
within the market.

Visual
Enhancement

Depending on the situation, especially for
customer facing spaces, the visual
appearance of the property may make a
difference in price. We will guide you on
preparing the property to show at its best by
decluttering, addressing minor cosmetic
improvements, and where applicable,
business staging.

Marketing &
Syndication

When it’s time to list, Stetson Real
Estate syndicates the property across all
impactful commercial real estate
platforms, including LoopNet, Crexi,
OneKey MLS, SmartMLS, and the
Greenwich MLS, to achieve maximum
visibility.

Financing

We tightly qualify all buyers and are well
versed with SBA lending and optional
seller financing.

Expert
Negotiation
& Deal Closing

With 25 years experience, negotiation is
our strong suit. Our skilled, composed
advocacy will bring your transaction to
the finish line and achieve the best
outcome.
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MARY STETSON

"Take care of your
clients and everything will take care of
itself,”

REAL ESTATE BROKER, FOUNDER
Office: (914) 381-7173
Mobile: (914) 882-8442

565 Alda Road. Mamaroneck, NY 10543

Serving Westchester & Greenwich | Your referrals are treated like gold.
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